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In this episode, Joe Navarro, former FBI special agent and expert in nonverbal communication, shares insights
from his unique background.

He discusses how his early life in Cuba shaped his understanding of body language and the transition from
intuitive observations to structured analysis. Navarro explores the critical role of body language in interviews,
negotiations, and daily interactions, offering practical advice to enhance persuasive communication. He delves
into cultural sengitivities, individual differences, and the psychology of first impressions and empathy, drawing
from his experiences with high-stakes negotiations. Joe also examines the limitations of virtual communication,
contrasting it with the evolutionary advantages of face-to-face interactions.


https://perkinscoie.com/insights-search?f[0]=insights_type:4
https://www.jnforensics.com/

Listen to "Mastering Body Language and Nonverbal Communication: Insights from Former FBI Agent Joe
Navarro" on Spreaker.

Find us where you get your podcasts

Listen on

Appie Podcasts

jsten on

otify

Contributors

David T. Biderman

Partner
DBi d(__armgr]@perki nscoie.com  310.788.3220

Jasmine Wetherédll

Partner
JWetherell @perkinscoie.com  310.788.3294
Podcast series

The Persuasion Occasion

Hosted by Perkins Coie Consumer Products and Service litigators David Biderman and Jasmine Wetherell, each
episode features a conversation with noted professional's about achieving success in disputes and negotiations.
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